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Note : Attempt five questions in all selecting one question

B8-71

each Unit. All questions carry equal marks.
Unit—I
Trace the evolution
organization.
What are important| sales management positions ?

Discuss their- role, functions and their relation with
other executives. '

of -sales function in an

Unit—II

What is the purpose of setting up a sales organization
structure ? Discuss the features of various types of
sales organizations known to you.

Explain  how sales department coordinates  with
distribution network. :
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Linit-
Detine salesmanship and diseoss the three major steps
involved i selling, sequencee.
Define  showmanship  amd discuss  the  mmportant
features and organising methods of dislay, showroom
and teade fairs,

Unit-—1V

|

What are the diflerent types of marketing channels 7

Discuss the factors affecting choice ol channel.

What do you understand by physical  distribution

svstem ? Discuss the forr components of the system,
Unit—V

Explain how sales training can be imparted on-the-job

"and ofT-the-job.

Write an explanatory note‘on salesman compensation
plan covering all the aspects.,
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